ALL PAPERWORK
ATTACHED NEEDS TO BE
COMPLETELY FILLED
OUT AND SUBMITTED.
ANYTHING MISSING OR
CHANGED WILL RESULT
IN DELAY OF NO
REPRESENTATION OF
YOUR OFFER!!!




“BUYER’S/INVESTORS”
PLEASE READ ALL LINES CAREFULLY
WILL CAUSE DELAY OF OFFER PRESENTATION AND POSSIBILTY OF
ANOTHER OFFER BEING ACCEPTED IF NOT FOLLOWED CORRECTLY,
REQUIRED INFORMATION NEEDED TO PRESENT YOUR OFFER
REQUIRED OFFER INSTRUCTION SHEET
Property Address

1. All offers are to be emailed to Chris@westmireo.com or faxed to 616-918-6287
2. Offer must include;

a. Copy of EMD (min. $1,000 or 10% specified in MLS) Payable to American
Real Estate (cashiers check or money order)

b. Pre-approval letter, Proof of funds, with buyers Name on letter and dated with
in the last 30 days.

¢. Specitied if Investor or Owner to Occupy

d. Buyers name MUST be printed under signature and we must have buyer’s
phone # and current address.
3. After an acceptable offer has been accepted all bank addendums will be emailed over
to be signed, must receive back with in 24 hours or offer can be declared null and void,
4. Offers typically have a turn around time of 24-48 hours.
5. AGENT: Please include your email and cell phone number on your cover page.
6. We cannot close a transaction with out a copy of the signed C of O, temp C of O,
ACR, or Lis Pendens removal from the municipality if required by city ordinance.
Must fax/email a copy to American Real Estate
8. Purchaser is responsible to order final water read at their expense. It is the
responsibility of purchaser and/or buyers agent to provide that final water read to
the listing agent either by

A. Provide final water read 48 hours prior to close by date for payment

B. If final is not available at time of closing, delinquent water amount will be
paid at time of closing off of a water history/dctail. Buyer will have 30 days to
provide final water read to listing agent for payment.
If neither of these requirements are not met, it could result in non payment of final
water reads.
9. Closing dates are taken VERY SERIOQUSLY. Please make sure the closing date you
agree to will be realistic to close on. All per diem amounts will be charged after closing
date. Please check that the following documents are included with your offer. Sign and
email/fax this package back to AMERICAN REAL ESTATE with your PA’s for timely
presentation of your offer. The seller has instructed us to request all necessary
information we deem important in order to present a COMPLETE offer to the
seller.
10. All EMD’s that are refunded back due to a denied mortgage or after inspection
contingency (5 days) will be subject to a $349.00 processing fee.

Selling Agent Buyer Buyer



" Please see lead base
~ paint booklet on
next page!
This needs to be
given to buyer,
buyer in turn must
sign the first page
showing that they
have received and

“send a copy back
with this package.



Slmple Steps ‘l'o l’rotect Your Famlly
| l’rom’ Lead Hazards

lf you th%zlk YOUF imme l'm& high
levels of lead:

€ Get your young children tested for lead, even if
they seem healthy.

€ Wash children’s hands, bottles, pacifiers, and toys
often.

b Make sure children eat healthy, low-fat foods.

& Get your home checked for lead hazards.

& Regularly clean floors, window sills, and other
surfaces.

4 \Wipe soil off shoes before entering house.
€ Talk to your landlord about fixing surfaces with
peeling or chipping paint.

& Take precautions to avoid exposure to lead dust
when remodeling or renovating (call 1-800-424-
LEAD for guidelines).

@ Don't use a belt-sander, propane torch, high
temperature heat gun, scraper, or sandpaper on
painted surfaces that may contain lead.

Don't try to remove lead-based paint yourself.

Recycleleecyciabie .
. Printed with vegetable oif based inks on recycled pagw
- {minimum 50% pos%consumer) process chtorme free.
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Are You Planning To Buy, Rent, or Renovate
& Home Built Before 1978?

Ji any houses and apartments built before 1978 have
' 8 paint that contains high levels of lead {(called lead-
- k& based paint). Lead from paint, chips, and dust can
pose serious health hazards if not taken care of properly.

OWNERS, BUYERS, and RENTERS are
encouraged to check for lead (see page 6)
before renting, buying or renovating pre-
1978 housing.

ederal law requires that individuals receive certain
* information before renting, buying, or renovating
pre-1978 housing:

LANDEDORDS have to disclose known infor-
mation on lead-based paint and lead-based
paint hazards before leases take effect.
Leases must include a disclosure about
lead-based paint.

SELLERS have to disclose known informa-
tion on lead-based paint and lead-based
paint hazards before selling a house. Sales
contracts must include a disclosure about
lead-based paint. Buyers have up to 10
days to check for lead.

RENOVATORS disturbing more than 2 square
feet of painted surfaces have to give you
this pamphlet before starting work.




Lead from Paint, Dust, and

FACT:

FACT:

FACT:

FALT:

FACT:

Be Dangerous If Not
Managed Properly

Lead exposure can harm young
children and babies even before they
are born.

Even children who seem healthy can
have high levels of lead in their bodies.

People can get lead in their bodies by
breathing or swallowing lead dust, or by
eating soil or paint chips containing
lead.

People have many options for reducing
lead hazards. In most cases, lead-based
paint that is in good condition is not a
hazard.

Removing lead-based paint improperly
can increase the danger to your family.

If you think your home might have lead
hazards, read this pamphlet to learn some

simple steps to protect your family.




Lead Gets in the Body in Many Ways

Chiidhood
lead
poisoning
remains a
rmajor
environinen-
tal health
problem in
the U.5.

Even children
who appear
heaithy can
have danger-
ous levels of
iead in their
bodies,

People can get lead in their body if they:

& Breathe in lead dust (especially during
renovations that disturb painted
surfaces).

& Put their hands or other objects
covered with lead dust in their mouths.

4 Eat paint chips or soil that contains
lead.

Lead is even more dangerous to children
under the age of 6:

€ At this age children’s brains and nervous
systems are more sensitive to the dam-
aging effects of lead.

4 Children's growing bodies absorb more
lead.

4 Babies and young children often put
their hands and other objects in their
mouths. These objects can have lead
dust on them,

Lead is also dangerous to women of
childbearing age:

& Women with a high lead level in their
system prior to pregnancy would expose
a fetus to lead through the placenta
during fetal development.



l.eacl’_s Effects

It is important to know that even exposure
to low levels of lead can severely harm
children.

In children, lead can cause:

4 Nervous system and kidney damage.
Brain or Nerve Damage

€ Learning disabilities, attention deficit

disorder, and clecreased intelligence. Hearing

Probl
€ Speech, language, and behavior o
problems.

& Poor muscle coordination.
4 Decreased muscle and bone growth.
¢ Hearing damage.

While low-lead exposure is most
common, exposure to high levels of
lead can have devastating effects on
children, including seizures, uncon-
sciousness, and, in some cases, death.

Although children are especially
susceptible to lead exposure, lead
can be dangerous for adults too.

iges{ive L
In adults, lead can cause: Problerns 4

€ Increased chance of illness during - Reproductive

Problems
pregnancy. (Adults)
4 Harm to a fetus, including brain
damage or death. ieagﬁ afforts
& Fertility problems (in men and women). the body in

4 High blood pressure. Ay Ways.

4 Digestive problems.

4 Nerve disorders.

& Memory and concentration problems.
€ Muscle and joint pain.



Where Lead-Based Paint Is Found

Many homes built before 1978 have lead-
in general, based paint. The federal government
the older yoUr ,nneq lead-based paint from housing in

home, the 1978. Some states stopped its use even
more likely it  ecarlier. Lead can be found:
has lead- % In homes in the city, country, or suburbs.

based paint. o |, apartments, single-family homes, and
both private and public housing,

€ Inside and outside of the house,

4 In soil around a home. (Soil can pick up
lead from exterior paint or other sources
such as past use of leaded gas in cars.)

Checking Your Family for Lead

To reduce your child's exposure to lead,
Get your get your child checked, have your home
children and tested (especially if your home has paint
home tested in poor condition and was built before

: s 1978), and fix any hazards you may have.
i you think Childr)en’s blood ]gad levels thd to izcrease
your i?eme rapidly from 6 to 12 months of age, and
has high lev-  tend to peak at 18 to 24 months of age.

els of lead. Consult your doctor for advice on testing

your children. A simple blood test can
detect high levels of lead. Blood tests are
usually recommended for:

& Children at ages 1 and 2.

Children or other family members who
have been exposed to high levels of lead.

¢ Children who should be tested under
your state or local health screening plan.

Your doctor can explain what the test results
mean and if more testing will be needed.



Identifying Lead Hazards

Lead-based paint is usually not a hazard if

it is in good condition, and it is not on an Lead from
impact or friction surface, like a window. It naint chips,
is defined by the federal government as which you

paint with lead levels greater than or equal
to 1.0 milligram per square centimeter, or can see, and
more than 0.5% by weight. lead dust,

Deteriorating lead-based paint (peeling, wh%igh you
chipping, chalking, cracking or damaged) can’'t always
is a hazard and needs immediate attention.  s¢e, can both
It may also be a hazard when found on sur-  hye serious
faces that children can chew or that get a hazards.

lot of wear-and-tear, such as:

& Windows and window sills.
% Doors and door frames.
& Stairs, railings. banisters, and porches.

Lead dust can form when lead-based paint is scraped, sanded, or
heated. Dust also forms when painted surfaces bump or rub togeth-
er. Lead chips and dust can get on surfaces and objects that people
touch. Settled lead dust can re-enter the air when people vacuum,
sweep, or walk through it. The following two federal standards have
been set for lead hazards in dust:

& 40 micrograms per square foot (ug/ft?) and higher for floors,
including carpeted floors.

250 ug/ft2 and higher for interior window sills.

Lead in soil can be a hazard when children play in bare soil or
when people bring soil into the house on their shoes. The following
two federal standards have been set for lead hazards in residential
s0il:

€ 400 parts per million (ppm) and higher in play areas of bare soil.

% 1,200 ppm (average) and higher in bare soil in the remainder of
the yard. : '

The only way to find out if paint, dust and soil lead hazards exist is

to test for them. The next page describes the most common meth-

ods used.
5



Checking Your Home for Lead

Just knowing
that a home
has lead-
based paint
mav not teli
you if there
is a hazard.

You can get your home tested for lead in
several different ways:

4 A paint inspection tells you whether your
home has lead-based paint and where it
is located. It won't tell you whether or not
your home currently has lead hazards.

@ Arisk assessment tells you if your home

currently has any lead hazards from lead
in paint, dust, or soil. It also tells you what
actions to take to address any hazards.

4 A combination risk assessment and
inspection tells you if your home has
any lead hazards and if your home has
any lead-based paint, and where the
lead-based paint is located.

Hire a trained and certified testing profeé—
sional who will use a range of reliable
methods when testing your home.

€ Visual inspection of paint condition
and location.

4 A portable x-ray fluorescence (XRF)
machine.

4 Lab tests of paint, dust, and soil
samples.

There are state and federal programs in
place to ensure that testing is done safely,
reliably, and effectively. Contact your state
or local agency (see bottom of page 11) for
more information, or call 1-800-424-LEAD
{5323) for a list of contacts in your area.

Home test kits for lead are available, but
may not always be accurate. Consumers
should not rely on these kits before doing
renovations or to assure safety.



What You Can Do Now To Protect
Your Fas

If you suspect that your house has lead
hazards, you can take some immediate
steps to reduce your family’s risk:

4 1f you rent, notify your landlord of
peeling or chipping paint.

& Clean up paint chips immediately.

4 Clean floors, window frames, window
sills, and other surfaces weekly. Use a
mop or sponge with warm water and a
general all-purpose cleaner or a cleaner
made specifically for lead. REMEMBER:
NEVER MIX AMMONIA AND BLEACH
PRODUCTS TOGETHER SINCE THEY
CAN FORM A DANGEROUS GAS.

Thoroughly rinse sponges and mop
heads after cleaning dirty or dusty
areas. '

4 Wash children’'s hands often, especial-
Iy before they eat and before nap time
and bed time.

€ Keep play areas clean. Wash bottles,
pacifiers, toys, and stuffed animals
regularly.

4 Keep children from chewing window
sills or other painted surfaces.

& Clean or remove shoes before
entering your home to avoid
tracking in lead from soil.

Make sure children eat
nutritious, low-fat meals high
in iron and calcium, such as
spinach and dairy products.
Children with good diets absorb
less lead.




Reducing Lead Hazards In The Home

Removing
fead
improperiy
can increase
the hazard to
your family
by spreading
even more
lead dust
around
house.

Abwavs use a
professional who
is trained {o
remove lead
harards safely.

In addition to day-to-day cleaning and good
nutrition:

You can temporarily reduce lead hazards
by taking actions such as repairing dam-

aged painted surfaces and planting grass
to cover soil with high lead levels. These

actions (called “interim controls”) are not
permanent solutions and will need ongo-
ing attention.

© To permanently remove lead hazards,
you should hire a certified lead “abate-
ment” contractor. Abatement (or perma-
nent hazard elimination) methods
include removing, sealing, or enclosing
lead-based paint with special materials.
Just painting over the hazard with regular
paint is not permanent removal.

Always hire a person with special training
for correcting iead problems—someone
who knows how to do this work safely and
has the proper equipment to clean up
thoroughly. Certified contractors will employ
qualified workers and follow strict safety
rules as set by their state or by the federal
government.

Once the work is completed, dust cleanup
activities must be repeated until testing
indicates that lead dust levels are below the
following:

& 40 micrograms per square foot (Lg/ft%)
for floors, including carpeted floors;

& 250 ug/ft? for interior windows sills; and
% 400 pg/ft? for window troughs.

Call your state or local agency (see bottom
of page 11) for help in locating certified
professionals in your area and to see if
financial assistance is available.



Remodeling or Renovating a Home

icad-Based Paint

Take precautions before your contractor or
you begin remodeling or renovating any-
thing that disturbs painted surfaces (such
as scraping off paint or tearing out walls):

& Have the area tested for lead-based
paint.

& Do not use a belt-sander, propane
torch, high temperature heat gun, dry
scraper, or dry sandpaper to remove
lead-based paint. These actions create
large amounts of lead dust and fumes.
Lead dust can remain in your home
long after the work is done.

% Temporarily move your family (espe-
cially children and pregnant women)
out of the apartment or house until
the work is done and the area is prop-
erly cleaned. If you can’t move your
family, at least compiletely seal off the
work area.

Follow other safety measures to
reduce lead hazards. You can find out
about other safety measures by calling
1-800-424-LEAD. Ask for the brochure
“Reducing Lead Hazards When
Remodeling Your Home.” This brochure
explains what to do before, during,
and after renovations.

If you have already completed renova-

tions or remodeling that could have

released lead-based paint or dust, get
your young children tested and follow
the steps outlined on page 7 of this
brochure.

if not
conducted
properly,
certain types
of renova-
tions can
release lead
from paint
and dust inio
the air.




Other Sources of Lead

W

While paing, dust,
and soil are the
most common
sources of lead,
other lead

suurees aiso exdist,
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4 Drinking water. Your home might have
plumbing with lead or lead solder. Call
your local health department or water
supplier to find out about testing your -
water. You cannot see, smell, or taste
lead, and boiling your water will not get
rid of lead. If you think your plumbing
might have lead in it:

* Use only cold water for drinking and
cooking.

* Run water for 15 to 30 seconds
before drinking it, especially if you
have not used your water for a few
hours.

¢ The job. If you work with lead, you
couid bring it home on your hands or
clothes. Shower and change clothes
beforé coming home. Launder your work
clothes separately from the rest of your
family’s clothes.

& Old painted toys and furniture.

€ Food and liquids stored in lead crystal
or lead-glazed pottery or porcelain.

&€ Lead smeklters or other industries that
release lead into the air,

4% Hobbies that use lead, such as making
pottery or stained glass, or refinishing
furniture,

Folk remedies that contain lead, such as
“greta” and “azarcon” used to treat an
upset stomach.




iore information

The National Lead Information Center

Call 1-800-424-LEAD (424-5323) to learn
how to protect children from lead poisoning
and for other information on Jead hazards.
To access lead information via the web, visit
www.epa.gov/lead and
www.hud.gov/offices/lead/.

EPA’s Safe Drinking Water Hotline

Call 1-800-426-4791 for information about
lead in drinking water.

Consumer Product Safety
Commission (CPSC) Hotline

To request information on lead in
consumer products, or to report an
unsafe consumer product or a prod-
uct-related injury call 1-800-638~
2771, or visit CPSC's Web site at:
WWW.CPSC.GOV.

Health and Environmental Agencies
Some cities, states, and tribes have
their own rules for lead-based paint
activities. Check with your local agency to
see which laws apply to you. Most agencies
can also provide information on finding a
lead abatement firm in your area, and on
possible sources of financial aid for reducing
lead hazards. Receive up-to-date address
and phone information for your local con-
tacts on the Internet at www.epa.gov/lead
or contact the National Lead Information
Center at 1-800-424-LEAD.

For the hearing impaired, call the Federal Information
Relay Service at 1-800-877-8339 to access any of
the phone numbers in this brochure.




EPA Re

onal Offices

Your Regional EPA Office can provide further information regard-
ing regulations and lead protection programs.

EPA Regional Offices

Region I (Connecticut, Massachusetts,
Maine, New Hampshire, Rhode Island,
Vermont)

Regional Lead Contact
LLS. EPA Region 1

Suite 1100 {CPT)

One Congress Street
Boston, MA 02114-2023
1 (888} 372-7341

Region 2 (New Jersey, New York,
Puerto Rico, Virgin lslands)

Regional Lead Contact

LS. EPA Region 2

2890 Woodbridge Avenue
Building 209, Mail Stop 223
Edison, Nj 08837-3679
{732) 321-6671

Region 3 (Delaware. Maryland,
Pennsylvania, Virginla, Washington DC,
West Virginia)

Regional Lead Contact

LLS. EPA Region 3 (3WC33)

1650 Arch Street

Philacielphia, PA 19103

{215) 814.5000

Region 4 (Alabama, Florida, Georgia,
Kentucky, Mississippl, North Carolina,
South Carolina, Tennessee}

Regional Lead Contact
U.S. EPA Region 4

61 Forsyth Street, SW
Atlanta, GA 30303
(404) 562-8998

Region 5 ({llinois, Indiana, Michigan,
Minnesota, Ohio, Wisconsin)
Regional Lead Contact
ULS. EPA Region 5 (DT-8])
77 West Jackson Boulevard
Chicago, IL 60604-3666
(312) 886-6003

12

Region 6 {(Arkansas, Louisiana, New
Mexico, Oklahoma, Texas)

Regional Lead Contact

LLS. EPA Region 6

1445 Ross Avenue, 12th Floor
Dallas, TX 75202-2733

{214) 665-7577

Region 7 (lowa, Kansas, Missouri,
Nebraska)

Regional Lead Contact
LS. EPA Region 7
{ARTD-RALI)

901 N. 3th Street
Kansas City, KS 66101
(213) 551-7020

Region 8 (Colorado, Montana, North
Dakota, South Dakota, Utah, Wyoming)

Regional Lead Contact
.S, EPA Region 8

999 18th Street, Suite 500
Denver, CO 80202-2466
(303) 312.6021

Region 9 (Arizona, California, Hawaii,
Nevada)

Regional Lead Contact
LS. Region 9

75 Hawthorne Street

San Francisco, CA 94105
{415) 947-4164

Region 10 (Alaska, idaho, Oregon,
Washington}

Regional Lead Contact

U.S. EPA Region 10

Toxics Section WCM-128

1200 Sixth Avenue

Seattle, WA 98101-1128

{206) 553-1985



CPSC Regional Offices

Your Regional CPSC Office can provide further information regard-
ing regulations and consumer product safety.

Eastern Regional Center Western Regional Center

Consumer Product Safety Commission Consumer Product Safety Commission
201 Varick Street, Room 903 1301 Clay Street, Suite 610-N

New York, NY 10014 Qakland, CA 94612

(212) 620-4120 (510) 637-4050

Central Regional Center

Consumer Product Safety Commission
230 South Dearborn Street, Room 2944
Chicago, Il 60604

{312} 353-8260

HIID Lead Office

Please contact HUD's Office of Healthy Hormes and Lead Hazard
Control for information on lead regulations, outreach efforts, and
Jead hazard control and research grant programs.

U.S. Bepartment of Housing and Urban Development
Office of Healthy Homes and Lead Hazard Control

451 Seventh Street, SW, P-3206

Washington, DC 20410

(202) 755-1785

This document is in the public domain. It may be reproduced by an individual or
organization without permission. Information provided in this booklet is based
upon current sclentific and technical understanding of the issues presented and
is reflective of the jurisdictional boundaries established by the statutes governing
the co-authoring agencies. Following the advice given will not necessarily pro-
vide complete protection in all situations or against all health hazards that can
be caused by lead exposure.

U.S. EPA Washington DC 20460 EPA747-K-99-001

t).8. CPSC Washington DC 20207 June 2003

U.8. HUD Washington DC 20410 §
3



LEAD-BASED PAINT SELLER’S DISCLOSURE FORM
If built in 1978 or later, complete SECTION #1. [f built prior to 1978, complete SECTION #2.

SECTION #1:

Seller represents and warrants that the listed property located at was
built in 1978 or later, and that therefore, the federally-mandated lead-based paint disclosure regulations do not apply to this property.
Date: Seller: '

Date: Seller:

SECTION #2:

Lead Warning Statement :

Every purchaser of any interest in residential real property on which a residential dwelling was built prior to 1978 is notified that such
property may present exposure 1o lead from lead-based paint that may place young children at risk of developing lead poisoning. Lead
poisoning in young children may produce permanent neurological damage including learning disabilities, reduced intelligence guotient,
behavioral problems, and impaired memory. Lead poisoning also poses a particular risk to pregnant women. The seller of any interest
in residential real property is required to provide the buyer with any information on lead-based paint hazards from risk assessments or
ingpections in the seller's possession and notify the buyer of any known lead-based paint hazards. A risk assessment or inspection for
possible lead-based paint hazards is recommended prior to purchase.

I. Seller's Disclosure concerning property located at (initial):

(a) Presence of lead-based paint and/or lead-based paint hazards (ch_eck one below):
O Known lead-based paint and/or lead-based paint hazards are present in the housing (explain):

[0 Seller has no knowledge of lead-based paint and/cr lead based paint hazards in the housing.
{b} Records and reports available to the seller (ch'eck one below):

[0 Seller has provided the purchaser with all available records and reports pertaining to lead-based paint and/or
lead-based paint hazards in the housing {list documents below):

0 Seller has no reports or records pertaining to lead-based paint and/or lead-based paint hazards in the housing.
Seller certifies that to the best of his/her knowledge,'the Selter's statements above are true and accurate.

Date: Seller:

Date: ' Seller;

Il. Agent's Acknowledgment (initial):

Agent has informed the seller of the seller's obligations under 42 U.5.C. 4852 d and is aware of his/her responsibility to
ensure compliance.

Agent certifies that to the best of his/her knowledge, the Agent’s statement above is tfrue and accurate.

Date: Agent:

. Purchaser's Acknowledgment {initial}):
(a) Purchaser has received copies of all information listed above.
(b) Purchaser has received the federally approved pamphlet Profect Your Family From Lead In Your Home.,
{c) Purchaser has (check one below):

O Received a 10-day opportunity (or other mutually agreed upon period} to conduct a risk assessment or
inspection of the presence of lead-based paint or lead-based paint hazards; or

O Waived the opportunity to conduct a risk assessment or inspection for the presence of lead-based paint and/or
lead-based paint hazards.

Purchaser certifies to the best of his/her knowledge, the Purchaser’'s statements above are true and accurate.
Date: ‘ Purchaser:

Date: Purchaser:

Form #158 / Rev. Date 2/07




Disclosure Regarding Real Estate
Agency Relationships e

REALTOR®
Before you disciose confidential information fo a real estate licansee regarding a real estate transaction, you should understand what type of Agency relationship you have with that
licensee.

A real estate fransaction is a transaction involving the sale or lease of any fegal or equitable interest in real estate consisting of not less than 1 or not more than 4 residential
dwelling units or consisting of a building site for a residential unit on either a lot as defined in section 102 of the land division act, 1967 PA 288, MCL 560.102, or a condeminium
unit as defined in section 4 of the condominium act, 1978 PA 59, MCL 559.104. Michigan law requires real estate licenseas who are acting as agents of sellers or buyers of real
property to advise the potential sellers or buyers with whom they work of the nature of their agency relationship.

A broker or salespersan may function in any of the following capacities:

. represent the seller as an authorized seller's agent or subagent

. represent the buyer as an autherized buyers agent or subagent

. represent both the seller and buyer as a disclosed dual agent, authorized by both the seller and buyer

. represent neither the seller nor buyer as an agent, but provide services authorized by the seller or buyer to complete a transaction as a transaction coordinator

SELLER’S AGENT
A seller's agent, under a listing agreement with the seller, acts solely on behalf of the seller. A seller can authorize a seller's agent to work with subagents, buyer's agents and/or
transaction coordinators. A subagent of the seller is one who has agreed to work with the listing agent, and who, like the listing agent, acts solely on behalf of the seller. Sellers
agents and their subagents will discloge fo the saller known information about the buyer which may be used to the benefit of the seller.

The duties that a selier's agent and subagent owes 1o the seller include:

. promoting the best interesis of the seller

. fully disclosing to the seller all facts that might affect or influence the seller's decision to accept an offer to purchase

. keeping confidential the seller's motivations for selling

presenting all offers to the seller

disclosing to seller all information known to the selier's agent about the identities of all buyers and the willingness of those buyers to complete the sale of to offer a higher price

BUYER’S AGENT
A buyer's agent, under a buyer's agency agreemant with the buyer, acls solely on behalf of the buyer. A subagent of the buyer is one who has agreed to work with the buyer's
agent and who, like the buyer's agent, acts solely on behalf of the buyer. Buyer's agents and their subagents will disclose to the buyer known information about the seller which
may be used to benefit the buyer.

- &

The duties a buyer's agent and subagent owe to the buyer inciude:

. promoting the best interests of the buyer

fully disclosing to the buyer all facts that might affect or influence the buyer's decision to iender an offer 1o purchase

Keeping confidential the buyers motivations for buying

presenting all offers on behalf of the buyer

disciosing to the buyer all information known to the buyer's agent about the willingness of the seller to complete the sale or to accept a lower price

DUAL AGENT
A real estate licensee can be the agent of both the seller and the buyer in a wransaction, but only with the knowledge and informed consent, in writing, of both the seller and the buyer.

. 8

In such a dual agency situation, the licensee will not be able to disclosa all known information to either the seller or the buyer. As a dual agent, the licensee will not be able fo
provide the full range of fiduciary duties to the seller or the buyer.

The obligations of a dual agent are subject to any specific provisions set forth in any agreement between the dual agent, the seller, and the buyer, and may include the provision
that the broker will not knowingly say anything or do anything which might place one parly at a disadvantage, including the disclosure of personal confidences. 'For example,
uniess otherwise agreed, the dual agent broker will not disciose o the buyer that the selier might accept other than the listed price or terms; nor shall the dual agent broker
disclose to the seller that the buyer might be willing to pay a higher price or terms other than offered. :

TRANSACTION COORDINATOR
A transaction coordinator is a licensee who is not acting as an agent of either the seller or the buyer, yet is providing sesvices to complete a real estate transaction.

The transaction coordinator is not an agent for eitnher party and therefore owes no fidugiary duty to either party. The transactional coordinator is not the advacate of either party
and therefore has no obligation to “negotiale” for either party. The responsibilities of the transaction coordinator typically incluce:

. providing access to and the showing of the property

providing access o market information

providing assistance in the preparation of a buy and sell agreement which refiects the terms of the parties” agreement

presenting a buy and sell agreement and any subsequent counter-cffers

assisting all parties in undertaking afl steps necessary to earry out the agreement, such as the execution of documents, the obtaining of financing, the obtaining of inspections, etc.

DESIGNATED AGENCY
A buyer or seller with a designated agency agreement is represented only by agents specifically named in the agreement. Any agents of the firm not named in the agreement do not
represent the buyer or seller. The named *designated” agent acts solely on behalf of his or her dlient and may only share confidential information about the client with the agent's
supervisary broker who is also named In the agresment. Other agenis in the firm have no duties to the buyer or salier and may act soiely on behalf of another party in the transaction.

REAL ESTATE LICENSEE DISCLOSURE - THIS IS NOT A CONTRACT FOR AGENCY SERVICES
| hereby disclose that the agency status l/we have with the buyer and/or seller below is (choose one):
O  Seller's agent or subagent {I will not be representing the buyer unless otherwise agreed in writing.)
Buyer's agent or subagent
Dual agent
Transaction Coordinator (A licensee who is not acting as an agent of either the seller or the buyer.)
None of the above

gooo

AFFILIATED LICENSEE DISCLOSURE {Check one)
[ Check here if acting as a designated agent. Only the licensae's broker and a named supervisory broker have the same agency relationship as the licensee named below. if the other
parly in a transaction is represented by an affiliated licenses, then the licensee’s broker and ali named supervisory brokers shall be considered disclosed consensual dual agents.
[0 Check here if not acting as a designated agent. All affiliated licensees have the same agency relationships as the licensea named below.

This form was provided 1o the buyer or seller before disclosure of confidential information.

Licensee Date Licensee Date

The undersigned [ does [Oldoesnot have anagency relationship with any other real estate licensee. If an agency relationship exists, the undersigned Is represented as a
O Buyer O Seller.

ACKNOWLEDGMENT: By signing below, the parties cenfirm that they have received and read the information on this agency disclosure statement and that this form was
provided to them before the disclosure of any confidential infermation specific to the potential sellers or buyers. THIS IS NOT A CONTRACT.

Potential O Buyer 0O Seller (check one) Date Potential [ Buyer O Seller (theck one) Date
© Grand Rapids Association of REALTORS® 2007 Rev. 103 Form #34 This farm rmot authorized for use after December 31, 2008,



DISCLOSURE REGARDING FORECLOSURES AND SHORT SALES

(This form is not ali-inclusive and all banks may not operate in the same manner.)
REALTOR SRS

Buyer Name: Date:!

Property Address:

These transactions can be very exciting and rewarding; however, as in any home purchase process, there can be
challenges that arise. Often these challenges come from a lack of communication or misunderstanding by the
parties involved. In an attempt to avoid some of these challenges, this disclosure was developed.

FORECLOSURES

Submission of Offer:

« Each bank has its own forms and addendums that you will need to sign. Read them carefully.

« The good faith deposit may need to be a cashiers check and may be held by a third party, such as a title
company, attorney’s office, or by the listing agent. At some point, this deposit may become nonrefundable. See
the purchase contract and all addendum to determine these particulars.

« Once your offer is submitted, there may be a waiting period while the bank verifies with its investor or mortgage
insurance representative if the offer will be acceptable. Remember that during this time the home is stil! for sale
and subsequent offers could be considered.

« You may be required to be pre-approved by the bank's own mortgage representative. You may, however, choose
to obtain financing from your own lender. :

Buying As Is:
o Seller may not supply: :
o Seller's Property Disclosure Statement
¢ Existing Survey .

« Some banks allow an inspection by you of the home, others may not. If the home is winterized, some banks
require you to de-winterize in order fo do the inspection. Some banks will allow utilities to be on, others may
require you to pay to have them turned on.

+ The home may have housing code, use, or zoning violations, as well as related fines or fees.

« Home warranties are available, but some warranty companies will not insure bank foreclosed homes while others
may have a 30 day waiting period for all claims. Some repairs may be considered pre-existing and are not
covered by the warranty.

Closing:

« Closing and title work for the seller will be at the bank's discretion.

» Once you have signed all closing documents, you may not be allowed to occupy the home or receive keys until
the bank processes all closing documents, which may be several days.

¢+ Any extensions of the closing date requested by you are at the bank’s discretion and, in some cases, will incur a
daily fee.

SHORT SALES

Typically, there are at least two ‘Sellers’ one has to deal with in a short sale. One is the title holder, the other is any
lien holder. During the negotiating process, the listing agent will need to receive approval of any offer from all
parties. This can be a very long and tedious process, and will require patience on the part of the buyers,
REALTORS®, and sellers. During this process, the property will still remain for sale so that any subsequent offer
may be considered by the sellers.

Time is of the essence once the agreement is accepted. If the closing fails to occur by the end of any redemption
period, the transaction will be void. Also, the transaction could be void if the homeowner redeems the property
during the redemption period.

REALTOR® ’ Buyer:

Agent for Buyer:

(Broker Name)

Form #36 05/07



Seller's Disclosute Statement

g MICHIGAN
ASSOCLATION
Bl oF weattors Proverty Address: , Michigan
Sirent Ry, Vidage. Tawnadip.
Purpose of Statement: (1) This staicmast 14 a disclosure of the conditions of the property in campliance with the Seiter' Disclosure Act, sfzcrive January B, 1994.(2) Thls

staeroent i & disclogurs of the condirfon ank infarmation concoming the propety, fnown by the Seller. Unless ollmrwise advised, the Seller does pol possvss any expertiss in
construciion, acchitecture, engineesing or any wiher specific srea rolated (o the comstmetion of sondition of S improvement on the property o The land. Also unieia ctherwize
advised, the Selier has not conducted anyinspection of generally {nacoessible neens such as the fowndotinn or roof. This statement Is rotz wananty of apy kind by the Seller or by
" any Agent ropresenting the Seller in this fransartion and i9 natd substitute for avy Inspoitiona OF wanandcs the Beysr may wish to cblain.
Seller’s Disclosures The Seller discloses the folfowing information with the Enowledge that even though this is not 8 wasrarty, the Spncrqre:iﬁeﬂly mh:s the ﬁ‘lluwing
representalions bascd on the Selle’a koowledge at the sighing of this document. Upon receiving this siztemient from the Seliez, the Sdller's Agent 1 requined 1 provide n copy lo
the Buyer o the Agent of he Buyer, “The Seller antholzcs fts Ageas(e] @ provide s tapy of this atatement to any prospectiva Huyer in connection with any wotusl or anticipated
asle of property, Toe following s represesiationa made Sclely by the ‘Sedler and nre 0ot 1he pepresentations of the Seller's Ageni(s), ¥ any. Thix information is 8 disslosure only
and s not intended t be part of any contd between Buyer 2nd Seller.

Jostructions to the Seller? (1) Answer ALL euestions, (2) Repart knewe conditions affecting tha proparty. [3) Attach additiona| peges with yous

wreguired. (4) Complete this form vouzself. (5) If soms jewmt 6o not apply fo your property, chieck 1A (nonapplicable}, If you do ot koo the Baots,
EFFECTIVE JANUARY &, 199, FAEURE TQ FROVIDE A PURCHASER WITH A SKINED DISCLOSURE STATEMENT WiLL ENABLE

TERMMMATE AN OTHERWISE BINDING PURCHASE AQREEMENT.
Appliances/Systemu/Services: The items below ere in working order. (The itema tisted below are included in the sale onligd

signatuse if additions] spece
check UNKROWI.
HASER TO

Agreement s

Yo © Urknown NiA NA
Rangtfoven | 0
Dighwshes | ] O
Refigerator a 8]
Hood / fan g
pr O

"Sump pum
City waf
City
Centrzl
Central

-]

m
E[-
=

=

o
a
0
[
é
o -
E .

oo |

Homidifler
Elecivonic pir filter
Salar heating system

Peol boater; wall liner & eupiipasat

Microwave .

Trush compacier e _
Celting fi ' =l
Was O

Expl (sttach addidonal shects, if necessany):

UNLESS OTHERWISE AGREED, ALL HOUSEHOLD APPLIANCES ARE SOLD IN WORKING ORDER EXCEFT A3 NOTED, WITHOUT WARRANTY BEYOND
DATE OFCLOSING : - ‘

Fireplace & chimney
Waod baning system
Dryur

{47 i |

ooo Do mumum

oo Oo0 0o WO 000 O

HEE REN EEW
OOo COo 000 0o

poo
oo

Property conditions, inprovements & addidonal lnformstion: .

| BaresseatiCrawlspaeot Hes there been svidenos of water? Unknown Yes O} Mol
I yes, please explain: Unkaswn .
2. 2. Inyutstion: Deseribe, If known: Usknewa
Urea Formaldehyda foum insilaton (UFF) s instafled! Unmown B vesd e E
3, Roafi Lesis? . Utkgown [ Y  ¥o

matc age, if known: Unlasews
4, WeRk: Type of well (depth/diamerer), age and repuir history, if known: Unlaows .
Fas the water bees tested? : Udowwn ] Ye O Ne 3
1 yos, date of last repoct/msaiis: Uzknewa

ngarirnitiaas o : . . Sellers Initials:

Buyers Initials Scliers Iaitlals:



seller’s sclosure siatement

" Property Address: . Michigan
Sireoh- . Rlige, i

S, Siplicmluldﬂiu B Condition, Wknevm: tiaknown
5. Mesting systam; Typsfepproaiinaic ege: Unlmowe
7. Prembing system: Type Copper[]  Calvaniz=d 0 Untrewn K
Any known problems? Unksews
8. Pertricel rystents Axny kpown problems? Unkpoewa
0. History of infestation: if any: (hermites, carpemier AntS, eic.) Unlmoewn
16, Environmestal probless Substances, matsrials or produdts, arhizh may ke an enviromenta] ‘bazard sushas, but 1ot imited 10, ashestos, radon gas, forma¥ehyde, leads
based puiat, fusk or chomical stoige terikes and eontaminated soil o the property.
Unknown @ YesO  Ne[3

Jf yes, pleate explain .
ll.ﬁmd?mumbuywhwﬁwdimmmmmpmﬁmﬂ Unrown B Yea o O
12, Minersl Rights: Do you own e mincrel rights? ) Unmown B Y2 [J NeJ

Other items; Are you ewars of any of the following:
1. Feapures of the property 3bared In common with adivining landownts, such e walls, fiencen, road, driveways or other features whoie use o7
tpsponsinility for maimeDanes may have aneffact on the propery? Yei . V1M
2. Any sacroachments, BASCTEOTS, 20ning violations or popconforming ases? X no

1, Ay Ycommon areas” {facilities like pools, teTuvis couris, walkways or other awat co-owned with others) or 2 homecwaes asgociat

ka3 amy authoriry over the property? * % |
4. Stravtaral modificgsion, abterations of repaics made wilkiout nevessary permits or licensed y NeDd
<. Setling, floading, &ainage, strustural or gradmg problems? : No [
6. Major densaga o the propesty from fira, wind, floods o [andslides? w [
7. Any urdesgfound §NMES moks? - : No

§. Farm of farm gjeswiion in the vicinity; or preximity 102 landwirpcm.shuoﬁng

9, Any cutsianding ptifity susesswents of fees, including any 13

19, Any cutianding ankcipal mssessments or ferns? ] d - N
H.Anxpshdingliﬁg.lﬂumhzwuﬂw frlnow i ¢

TF tha answer $o any of these qoast

k

(dat=) and makes representatiod only singe
F Seller, [T any thanges ocour inthe

smmediatly discioss (he chis

get to Buyer. i nio owent shall

ool ok oy PRE et

| ox ionrwiedee as efthe date of Seller's shyratoe.

BUYER S'HOULD OBT. PROFERTY TO MORE FULLY DETERMTNE THE CONDITION OF THE

- PROPERTY. |

RMATION COMPILED PURSUANT 70 THE SEX OFFENERS REGISTRATION ACT, 1934 PA 205, MCL %731 T0
. BUYERS SEEKING SUCH INFORMATION SUOULD CONTACT THE APPROFRIATE LOCAL LAW RCEMENT
ARTMENT DIRECTLY. :

ADVISED THAT THE STATE EGUALIZED YALUE OF THE PROVERTY, HOMESTEAD EXEMETION TNFORMATION AND OTBER REAL

PRI TAN INFORMATION 13 AVAILABLE FROM THE APPROPRIATE LOCAL ASSESSOR’S OFFICE, BUYER SHOULD NOT ASSUME THAT BUYER'S

) FUTURE TAX BILLS ON THE PROPERTY WILL BE THE SAME AS THE SELLER'S PRESENT TAY BILLS. UNDER MICHIGAN LAW, REAL PROPERTY TAX
OBLIGATIONS GAN CRANGE SIGNIFICANTLY WHEN FROPERTY 15 TRANSFERRED. :

Setler : : — . Da

Buyer has read and acknowledges recelpt of this statomient.

Buyer : : . Date:

Buyer Name:

Buyer ' ‘ ' Darter

Buyer Name:

DISCTLATMER: This form s provided nc 3 n&vice ofthelM’luhigm Association of REALTORS®. Flcass review both the form and dessils of the parsieular Ransaction 10 ersure
st each saction iy approprizie Torthe trangacsion. The Michigsn ‘Associstion o REALTORS® is not responsble for ute or nilsuee of the form for misrepresentatian or for
sairsntics maiks n connaction with the form. ’



PROPERTY ADDRESS:

OFFER GUIDELINES

Please read the offer guidelines carefully. The following checklist is required, signed by the buyer and cooperating agent
on all offers prior to their being submitted to the Seller.

1.

Addendums and Disclosures: Buyer and Agent understand that additional Addendums may be required by
the Seller ana will be provided by the Listing Agent once price and terms have been agreed upon. Any such
Addendums will supersede any and all other documents. All contracts, addendums and supporting
documentation must be received by the Listing Agent within 3 business days of Sellers verbal acceptance or
the offer is null and void. No Sellers Disclosure is required. The required Lead-Based Paint Disclosure shall
be provided with the Sellers Addendum.

Earnest Money: All earnest money to be held by the Listing Office. Earnest Money must be in the form of a
Cashier's Check made payable to American Real Estate Services, Inc. Earnest Money must be received
within (2) business days of the Seller's verbal acceptance or the offer shall become null and void. Seller may,
at their option, designate the assigned Title Company to hold the earnest money instead.

Pre-Approval / Proof of Fund: All offers subject to mortgage approval must be accompanied by a Pre-
Approval at the time the offer is submitted. All cash offers must be accompanied by “proof of funds” (e.g.
bank letter or statement). Any offer received without either pre-approval or adequate proof of funds wilf not be
submitted.

Inspections and Fees: Buyer may be required to pay for any required city inspections. City inspection fees
must be in the form of a Gashier’'s Check, made out to the city (e.g. City of Detroit). City Inspection fees
must be received within {2) days of the Seller's verbal acceptance or the offer shall become null and void.
Once paid to the city this fee is non-refundable and will not be returned to the Buyer, regardless of whether
the transaction closes or is cancelled for any reason. An REO compliance fee of $399.00 payable to DOC
Processing will be charged to all Purchasers on all transactions, regardless of agency relationship or license
status and mailed to 30 S Main St, Cedar Springs M| 49319

Utilities: If buyer requires utilities to be turned on for the purpose of inspections of any kind, it is the Buyer's
responsibility to coordinate with the local utility companies to have these turned on and off, at the Buyers
expense. It is the responsibility of the purchaser to order a final water read prior to closing, from the local
water department. Buyer is to submit the final water bill to the titie company and the listing office prior to
closing. If this is not submitted prior to the date of closing, the buyer takes full responsibility for the
outstanding bills. Seller and/or iisting agent will not be responsible for the charges. Listing agent will not be
responsible or liable for any fines, fees or bills.

Closing Dates: Any closing dates agreed to by the Buyer and Seller will be firm. Failure to close on or
before the agreed date will result in the immediate cancellation of the transaction, with any earnest money
forfeited to the Seller, excepting any contingencies agreed to by all parties previously. Requests for
extensions must be received in writing prior to the original closing date to be considered.

Processing: Once your offer has been accepted, all processing related inguiries should be directed to our
Processing Dept. at (616)-918-6430 or by e-mail to Chris@westmireo.com

Please send signed checklist along with your offer & supporting documentation to:

Chris Conflitti
Fax: (616)-918-6287
Email: Chris@westmireo.com

BY SIGNING BELOW, | (WE) STATE THAT | (WE) HAVE READ AND
UNDERSTAND THE ABOVE REQUIREMENTS.

By:

Printed Name: Date:

By:

[BUYER)

Printed Name: Date:

{AGENT)




American Real Estate

Mandatory

Buyer Cash |
Proceeds Worksheet

Buyer: Phone:

Address. City:

Selling Price:$

Tax Prorations:; $ (Call city to calculate)

Compliance Fee! $ {Charged by Selling Company)

Title Company Closing: $ (Approx 150-300)

Deed Recording, Courier: $ (Approx 20-100)

Home Warranty: $ (approx 276-400)

Bank REO Fee: $

Mortgage or closing cost: L {From mortgage Rep)

EMD $ {Credit)

(**All fees are approximats, not exact. This is an estimate of what money

you will nee

d to bring to closing. Amount

Total Buying Expenses$

*Approximate Cash Proceeds to Close$_-

subject to change)

Sales Associate

Buyer

Date

1. Total Base Taxes divided by 365 days=
2. Per Day Tax* number of

Buyer

This MUST be filed out and signed.

December 1% (Winter Tax)

per day tax
days from closing to July 1* (Summer Tax) and



Buyer agrees to hold Chris Conflitti, American Real Estate, seller and
title co. Harmless of any water bill after 30 days of closing.

**Do not delay presentation of your offer**
PLEASE CHECK THAT ALL OF THE FOLLOWING DOCUMENTS ARE INCLUDED WITH
YOUR FINAL OFFER. SIGN AND EMAIL BACK TO CHRIS@WESTMIREO.COM WITH
YOUR PURCHASE OFFER FOR A TIMELY PRESENTATION. WE RESERVE THE RIGHT
TO PRESENT YOUR OFFER ONLY WHEN ALL THE CRITERIA HAS BEEN MET.

WE CANNOT PRESENT YOUR OFFER WITHOUT THE FOLLOWING:

Signed and initialed offer instruction

Signed Purchase Agreement

Signed 2 page Seller Disclosure

Signed Lead Based Paint Disclosure

Signed Agency Disclosure

Copy of earnest money deposit made payable to American Real Estate
Copy of offer guidelines and utility agreement '
Initials next to #8 regarding final water bill

Buyer Signature:

Printed Name:

Buyer Signature:

Printed Name:

#*+Selling agent has advised buyer of future issues if final water is not obtained.***

Selling Agent Signature




American Real Bstate Seyvices, Ine.

22429 Gratiot Ave-, Eastpointe, Mi 48021
Office: 586.779.0200 Faxs 586.772.1760

Ttility Aggeement

1, The Purchaser(s) are responsible for turning on all utilities: gas,
electric, water, etc. for any home inspections.

2. Tt is the Purchaser’s responsibility 10 coordinate with the local
utility companies to have them twrned on and/or off al the
purchaser’s eXpense.

3. If an inspection is needed and buyer doesn't turn on utilities and
cannot complete inspection, it 15 at no fault of the Listing Agent.

4. The Purchaser(s) further agree to have all utilities transferred into
their name ot the time of closing and provide proof of such in the
form of a confirmarion number.

Y SIGNING BELOW, 1 (WE) STATE THAT I (WE) HAVE READ AND
D DERSTAND THE ABOVE REQUIREMENTS:

By: Print Name: Date:
(Buyer) :

By: ___ Print Name: Dalte:
{Seliing Agent)

Selling Agent Office:_

Selling Agent Phone:

Selling Agent Email:




Bank of Seller: Buyer Information
Asset Manager: Name:
Phone No.: Address:
Fax: City/State/Zip:
E-Mail: D.0.B.:
Title Company:
Co-op Agent

Contact: Selling Agent name:
Phone No.: Selling Broker:
Fax: AgentID.:

Oftice ID.:
Listing Agent Address:
Listing Agent name Chris Conflitti City/State/Zip:
Listing Broker: American Real Estate Phone No.:
Agent 1D Conf2 [ 1 7Office ID 133500 Fax:

Address: 3¢ 8 Main St

City/State/Zip: Cedar Springs MI 49319

MLS Commission Amount (%8)

Mortgage Information

Phone No.: (616)-518-6430 Lender Name:
Fax No.: (616)-918-6287 Contact Name:
MLS Commission Amount (%o8) Phong No.:
Fax No.:
Mortgage Amount §
Office Use Only

Weelk 1:
1. Make sure mortgage appraisal is done.
2, Make sure home inspection is done

3. Make sure ACR or Inspection has been ordered

Initial:
Week 2:
1. Make sure appraisal passed.

2. Follow up with other agent if they need anything.

3. Verify deposit cleared.
Initial:

Week 3:

1. Call all parties; make sure no one needs
anything. Call Title Company to make sure
Everything is on track.

Initial:

Week 4:

1. Get buyers agent and title company to schedule
closing.

2 FEmail asset manager with closing date.

Initial:



